
This chart compares buyer-occupants and cash buyers as a 
percentage of total home sales in Southern California.

Buyer-occupants purchased 75% of homes sold in Southern 
California during May 2014. This is up from the low, post-
recession share of 68% of sales in January 2013. This upward 
shift in percentage is not due to any actual increase in buyer-
occupants. Buyer-occupant totals have slipped for the past 
two years, but have stabilized. However, the same cannot 
be said about home sales volume, having dropped 10% 
below the flat sales volume in 2012 and 2013 due to exiting 
speculators.

When California home prices drop in low-tier markets, as 
they have begun in the high-tier, expect speculators to hasten 
their departure. In turn, home sales volume will continue to 
slip as the percentage of buyer-occupants continues its rise 
by default, without any increase in their numbers.

This chart compares absentee and cash buyers as a percentage of 
total home sales in Southern California. Absentee buyers purchase 
property and do not occupy it. Cash buyers purchase property and 
chose not to finance it, whether or not they occupy it.
Absentee homebuyers purchased 25% of homes sold in Southern 
California in May 2014. This is down from the post-recession peak 
of 32% in January 2013. Likewise, cash homebuyers acquired 26% 
of homes sold in May 2014, well below their 37% share at the peak 
in February 2013. Although most cash buyers are speculators, 
some are buyer-occupants. However, unlike speculators, buyer-
occupants generally rely on mortgage financing.

Rapidly rising home prices in late 2012 through early 2013 led to 
an exodus of speculators by late 2013. Further, home sales volume 
slipped throughout 2013. In response, the absentee homebuyer 
share decreased more quickly than the share of cash homebuyers. 
The spread between absentee and cash buyers will continue to 
widen throughout 2014 as mortgage lending practices and home 
prices adjust to what buyer-occupants are willing to live with.

This chart displays the California homeownership rate of the 25-
34 year old demographic and student debt nationally. Student 
debt is generally incompatible with mortgage financing; it 
negatively affects the homebuyer’s debt-to-income ratio.
Two-thirds of individuals who attended college went into debt to 
do so. 40% of individuals owing student debt are under 30 years 
old and 42% are 30-50 years old. As student debt rises, there is a 
decrease in first-time homebuyers (those aged 25-34).

Higher education is essential for higher-paying jobs – and high 
incomes are a boon to the housing market. However, high debt 
levels and fast rising rents in coveted urban locations near 
employment have put savings and a home purchase beyond the 
reach of indebted graduates for a decade or more. Worse, much 
of Generation Y’s reluctance is psychological, having experienced 
their parent’s foreclosure. Thus, Gen Y is weary of jumping 
into homeownership prematurely and repeating their parent’s 
mistakes.
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As volume shrinks, buyer-occupants 
replace speculators

Property buying diminishes when rates and 
prices rise   

Student debt hampers first-time 
homebuyers
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Presented byName

Phone
Email

DATE: _____________, 20______, at _____________________________________________________, California.

Items left blank or un checked are not ap pli ca ble.

1. RETAINER PERIOD:

1.1 Seller hereby retains and grants to Broker the exclusive right to market, solicit and negotiate for
the disposition of the property, through sale, exchange or option, for the listing period beginning 
on _____________, 20______ and terminating on _____________, 20______.

1.2 Broker agrees to use diligence in the performance of this employment.

2. SELLER’S DEPOSIT:

2.1 Seller hands $_______________ to Broker for deposit into Broker’s trust account for application to Seller’s 
obligations under the attached Listing Package Cost Sheet. [See ft Form 107] 

3. BROKERAGE FEE:

NOTICE: The amount or rate of real estate fees is not fixed by law. They are set by each Broker individually 
and may be negotiable between Client and Broker. 

3.1 Seller agrees to pay Broker ____________________ of the price sought or obtained, IF:

a. Anyone procures a buyer, exchanger or optionee on the terms stated in this agreement or on any other
terms accepted by Seller during the period of the listing;

b. The property is withdrawn from sale, transferred or leased without Broker’s consent, which will not be
unreasonably withheld, or otherwise made unmarketable by Seller during the period of the listing;

c. Seller terminates this employment of Broker during the period of the listing; or

d. Within one year after termination of this agreement, Seller or his agent enter into negotiations, which
later result in a transaction contemplated by this agreement, with a prospective buyer whom Broker or
a cooperating broker negotiated with during the period of this listing. Broker to identify prospective
buyers by written notice delivered personally or electronically, or mailed to Seller within 21 days after
termination of this agreement. [See ft Form 122]

3.2 Should Seller acquire replacement property in a transaction in which Broker negotiates, Seller to further
compensate Broker on acquisition of the replacement property based on the fee amount stated in §3.1.

3.3 Should this agreement terminate without Seller becoming obligated to pay Broker a fee, Seller to pay Broker 
the sum of $_______________ per hour of time accounted for by Broker, not to exceed
$_______________.

4. GENERAL PROVISIONS:

4.1 Broker is authorized to place a For Sale sign on the property, inspect the property’s condition, verify
any operating income or expenses and publish and disseminate property information to meet
the objectives of this employment.

4.2 Seller authorizes Broker to cooperate with other brokers and divide with them any compensation due.

4.3 Broker is authorized to accept, on behalf of any buyer, an offer and deposit.

4.4 Offers to purchase received by Broker may be submitted to Seller personally or electronically, or by USPS 
postage-prepaid mail.

4.5 Broker may have or will contract to list comparable properties or represent Buyers seeking comparable
properties during the listing period. Thus, a conflict of interest exists to the extent Broker's time is required 
to fulfill the fiduciary duty owed to others he now does or will represent. 

4.6 Before any party to this agreement files an action on a dispute arising out of this agreement which
remains unresolved after 30 days of informal negotiations, the parties agree to enter into non-binding
mediation administered by a neutral dispute resolution organization and undertake a good faith effort
during mediation to settle the dispute. 

4.7 The prevailing party in any action on a dispute shall be entitled to attorney fees and costs, unless they file
an action without first offering to enter into mediation to resolve the dispute.

4.8 This listing agreement will be governed by California law.

5. REAL ESTATE:

5.1 Type _________________________________________________________________________________
Referred to as _________________________________________________________________________
Vesting _______________________________________________________________________________
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SELLER’S LISTING AGREEMENT
Exclusive Right to Sell, Exchange or Option

Prepared by: Agent  ____________________________
                   Broker ____________________________

Phone _______________________
Email _______________________
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